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The proposals build upon three pillars:

1.	A new partnership with business

2.	A smarter approach to customs checks

3.	A more modern approach to e-commerce

Pillar 1 — a new partnership with business
The Commission proposes a fundamental change to 
submitting and storing customs data and interaction 
between customs authorities and businesses. Under 
the reformed UCC, businesses can import their 
goods into the EU and log all the information on 
their products and supply chains into a single online 
environment, the so-called “new EU Customs Data 
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On 17 May 2023, the European Commission 
(Commission) proposed1 what it says is the most 
ambitious and comprehensive reform of the EU 
Customs Union since its establishment in 1968. The 
proposals aim to come to a new partnership with 
businesses, take a smarter approach to customs 
checks and enact a more modern approach to 
e-commerce.

Since the substantive provisions of the Union 
Customs Code (UCC)2 became applicable in May 
2016, the Commission has recognized that an 
increasing number of customs provisions are no 
longer fit for purpose, due to a huge increase in 
trade volumes, especially in e-commerce; a fast-
growing number of EU standards that must be 
checked at the border; and shifting geopolitical 
realities and crises.

The Commission’s proposals intend to address 
these challenges. They include changes to existing 
IT systems and introducing new IT systems, 
simplifications to the current customs legislation and 
a more uniform application of customs controls, and 
a full-fledged analysis and coordination capacity at 
EU level.

EU: Customs legislation reform 

1	 ‘EU Customs Reform’. European Commission website, 17 May 2023. Find it here.

2	 Regulation (EU) No. 952/2013 of the European Parliament and of the Council 
of 9 October 2013 laying down the Union Customs Code (recast). OJ L 269, 
10.10.2013, p. 1–101. 
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Hub.” This automated system provides customs 
authorities with a 360 overview of supply chains and 
the movement of goods.

The establishment of a single window aims to reduce 
the administrative burden for businesses when 
interacting with the EU customs authorities. With the 
new EU Customs Data Hub, businesses will only have 
to submit data once for multiple consignments. 

Furthermore, the current Authorised Economic 
Operators (AEO) program will be extended by adding 
a “Trust & Check” category for the most trusted 
traders operating in the EU market. Trust & Check 
traders will benefit from further reductions in the 
physical and document-based controls. Imports by 
Trust & Check traders can be cleared at the customs 
authorities in the Member State of establishment of 
the trader, rather than the customs authorities of the 
Member State of importation. Thus, these traders 
will have all their customs dealings in the EU with 

https://taxation-customs.ec.europa.eu/customs-4/eu-customs-reform_en
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one customs authority. They can also self-assess 
their customs duties payable and receive goods 
without interference of the customs authorities. 

Pillar 2 — a smarter approach to customs 
checks
The aim of the new system is to provide customs 
authorities with a better understanding of the goods 
entering the EU by using real-time data and artificial 
intelligence to predict potential problems and risks 
before the goods are shipped from third countries. 
The new system is expected to enable EU customs 
authorities to operate more effectively, freeing time 
and resources to safeguard the EU market from 
illegal or unsafe goods. Additionally, it will facilitate 
authorities’ proper collection of duties and taxes.

Pillar 3 — a more modern approach to 
e-commerce
The Commission intends to make online platforms 
the key actors for ensuring that goods sold on the 
EU market comply with all customs obligations. 
Online platforms will be deemed to be the importer 
of record to ensure that customs duties and VAT are 
paid at the time a customer makes a purchase on 
a platform.

The Commission reform also intends to remove the 
exemption of customs duties for goods valued at less 
than EUR150. Furthermore, a simplification will be 
made in the way customs duties are calculated for 
most common low-value goods. These goods will be 
classified in five categories, down from thousands of 
possible customs duties categories. 

Timeline
The Commission intends to open the EU Customs 
Data Hub for e-commerce consignments in 2028, 
then on a voluntary basis for all other importers in 
2032. The centralized clearance for imports of Trust 
& Check traders will also be implemented in 2028. 
A review in 2035 will assess whether this can be 
extended to all traders when the EU Customs Data 
Hub becomes mandatory in 2038. The EU Customs 
Data Hub will be managed by a new organization: 
the EU Customs Authority. The key function of this 
authority will be to pool expertise and competence 
that are currently scattered across the EU to steer, 
coordinate and support national customs authorities 
in the EU. This will enable strengthened supply chain 
supervision with customs authorities at the EU and 
national level. 

Other changes in the UCC
Besides the proposed changes already discussed, the 
Commission proposes legislative changes in the UCC 
concerning, among other issues:

•	 Introduction of legal definition of “importer” while 
abolishing the notion of “declarant”

•	Common provisions on customs infringements and 
noncriminal sanctions for those infringements

•	Enhanced international cooperation between 
national customs authorities

These proposed changes will be discussed in detail in 
future editions of TradeWatch. 

Actions for businesses
In light of these proposals, businesses should:  

•	 Assess whether their current record-keeping 
systems are suited for the new way of exchanging 
data with the customs authorities.

•	Evaluate whether removing the exemption for 
customs duties and the new customs duties 
categories impact their importations.

•	Determine whether the new Trust & Check 
category could benefit their business. 

Reform of the EU Customs Union webcasts
In this webcast, the panelists will share insights 
on the proposals put forward by the European 
Commission and what the proposed changes 
could mean for businesses.

13 September 2023
Register for the webcast at the time that suits 
you best — 09:00 a.m CEST or 16:00 p.m. CEST

For additional information please contact:

Jeroen Scholten
+ 31 88 407 1009  |  jeroen.scholten@nl.ey.com

Walter de Wit
+ 31 88 407 1390  |  walter.de.wit@nl.ey.com

Martijn Schippers
+ 31 88 407 9160  |  martijn.schippers@nl.ey.com

https://event.webcasts.com/starthere.jsp?ei=1621983&tp_key=fef5da022d
https://event.webcasts.com/starthere.jsp?ei=1621984&tp_key=be216bcc66
mailto:jeroen.scholten%40nl.ey.com?subject=
mailto:walter.de.wit%40nl.ey.com?subject=
mailto:martijn.schippers%40nl.ey.com?subject=
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Kingdom of Saudi Arabia: Growing 
network of special economic zones
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Role of the ECZA
The ECZA was established in 2010 to govern the 
development of SEZs and Economic Cities (ECs). In 
2019, the ECZA’s responsibilities and powers were 
expanded to oversee the operational performance of 
SEZs, creation of the SEZs’ regulatory framework, 
and implementation of incentives and exemptions. 
The ECZA is also empowered to evaluate requests for 
new SEZ establishment. 

The ECZA strives to establish an ECs and SEZs 
ecosystem that will provide an investment-friendly 
regulatory environment and offer highly efficient 
integrated government services.2  

The Kingdom of Saudi Arabia (KSA) announced in 
mid-April 20231 the launch of four special economic 
zones (SEZs) located in logistically strategic sites 
across the country. The institutionalization of SEZs 
is in line with the increased focus on developing 
a diversified national economy, formation of an 
investment-friendly environment and development of 
forward-looking industries. 

The establishment of the SEZs fosters Saudi Vision 
2030, which aims to make KSA a global investment 
hub while achieving economic development goals. 
The SEZ institutionalization is part of a much 
broader strategy targeting the economy of KSA as 
a whole. 

Regulatory background
The recent announcement on the launch of the four 
SEZs brought in a unified regulatory umbrella, i.e., 
the Economic Cities and Special Zones Authority 
(ECZA), to govern and manage the SEZs in KSA.

KSA’s endeavors to develop an integrated SEZ 
regulation, harmonize commercial rules that apply 
to SEZs and create a unified digital government 
service platform (one-stop shop) for foreign investors 
are intended to streamline the administration of 
the existing SEZs, and avoid legislation disunity 
and duplication. 

1	 https://www.spa.gov.sa/en/1c4b9e13bax 

 2	  “About ECZA,” ECZA website. Find it here

https://www.spa.gov.sa/en/1c4b9e13bax
https://site.ecza.gov.sa/en/about-ecza
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KSA SEZ incentives and beneficiary 
sectors 
In April 2023, the ECZA announced an extensive 
list of tax and regulatory benefits for companies 
registered in the SEZs. In particular, the ECZA 
declared the following initiatives across the 
SEZ network:3 

•	Corporate income tax reductions for up to 
20 years

•	Flexible regulations around foreign talent

•	 ►Variety of withholding tax exemptions

•	Deferred customs duties on goods in the SEZ

•	Exemption from operational fees for employees 
and their families within the SEZ

•	VAT exemptions based on sector and/or 
activity criteria

The established SEZs including the Special 
Integrated Logistics Zone (SILZ), aim to support 
a wide range of industry sectors and business 
activities, including information and communications 
technology (ICT), medical technology and the 
aerospace industry. The table3 opposite details the 
targeted industries per SEZ: 

King Abdullah Economic City 
SEZ

Province: Makkah

Size of the zone: 60km2

Located at the heart of the Red Sea and close 
to Africa markets

•	 Automobile supply chain and assembly

•	 Consumer goods

•	 ICT

•	 Electronic light manufacturing)

•	 Pharmaceuticals

•	 Medical technology

•	 Logistics

Ras Al-Khair SEZ Province: Eastern Province 

Size of the zone: 20km2

Located in Ras Al-Khair Industrial city, giving 
access to global markets

•	 Shipbuilding and maintenance, repair and 
operation (MRO)

•	 Rig platforms and MRO

Jazan SEZ Province: Jazan 

Size of the zone: 24.6km2 

Ideal Red Sea location near key mines and 
industrial assets

•	 Food Processing

•	 Metal conversion

•	 Logistics

Special Integrated Logistics 
Zone (SILZ)

Province: Riyadh

Adjacent to the King Khalid International 
Airport

•	 Consumer products

•	 Computer parts

•	 Pharmaceuticals

•	 Nutritional and medical supplies

•	 Aerospace spare parts

•	 Luxury goods, jewelry and precious metals 

Cloud Computing SEZ Headquarters in Riyadh

Free zone without a central physical location

•	 Cloud computing services

3	 “Investing in Saudi Arabia’s Special Economic Zones,” ECZA website. Find it here

https://sez.ecza.gov.sa/pdf/special_economics_zone_brochure_english.pdf


5  |  TradeWatch Issue 2 2023

Insights: Europe, Middle East, India and Africa

For additional information, please contact:

Ramy Rass  |  + 971 56 409 4584  |  ramy.rass@ae.ey.com

Mishal Alfaraidy  |  + 966 50 057 6945  |  mishal.alfaraidy@sa.ey.com

Rita Dagher El Deek  |  + 974 4457 4327  |  rita.dagher@qa.ey.com

Ekaterina Krasozova  |  + 971 47 010 984  |  ekaterina.krasozova@ae.ey.com

Cloud Computing SEZ
Does not have a physical location

King Abdullah 
Economic City (KAEC)

Jazan SEZ

Special Integrated 
Logistics Zone (SILZ)

Ras Al-Khair SEZ

 
The existing SEZs provide access to advanced logistic and industrial 
infrastructure, such as renewable energy resources, cheap and efficient water 
and energy supply, and a wide portfolio of telecommunications services with a 
state-of-the-art fiber network.  

Customs status of goods entering the SEZs 
Goods entering the SEZs are not subject to customs duties, since companies 
established in SEZs operate under a duty suspension regime. As such, these 
goods cannot circulate freely in the rest of the KSA territory or in the Gulf 
Cooperation Council (GCC) countries without prior customs clearance.4

Moving the imported goods from the SEZ to mainland KSA is subject to the 
completion of customs entry requirements, and payment of customs duties and 
other taxes. Goods remaining in the SEZs will be under a duty suspension regime 
and will benefit from customs duties exemption. 

4	  The GCC countries which constitute the GCC Customs Union are the UAE, Bahrain, Oman, Kuwait, Qatar and KSA

mailto:ramy.rass%40ae.ey.com?subject=
mailto:mishal.alfaraidy%40sa.ey.com?subject=
mailto:rita.dagher%40qa.ey.com?subject=
mailto:ekaterina.krasozova%40ae.ey.com?subject=
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South Africa: Between importers and clearing agents, 
who is responsible for customs compliance?

Importing goods into South Africa involves a declaration process that requires 
the collaboration of multiple stakeholders to ensure a smooth and legally 
compliant transaction. Among these key players are the importer, clearing agent 
and the South African Revenue Service (SARS). This involvement of multiple 
parties often raises questions regarding the responsibilities of each, especially 
when things go wrong.

This article will consider the interaction between and the responsibilities of the 
parties involved in the recent South African Breweries (Pty) Ltd v. Commissioner 
for the SARS and Another1 case (SAB case).  

An importer is any person or entity that brings or causes goods to be brought 
into South Africa from a foreign country. Importers are required to comply with 
various customs laws, regulations and procedures, including the declaration and 
payment of customs duties and other taxes. 

A clearing agent is an individual or juristic person appointed by an importer 
or exporter to lodge customs clearance declarations on its behalf. A clearing 
agent, also known as a customs clearing agent or customs broker, is authorized 
by SARS to act on behalf of importers and exporters in the customs clearance 
process. While importers may lodge their own declarations, clearing agents are 
often used in practice to ensure compliance with customs provisions.

SAB case
The SAB case dealt with the question of liability between an importer and a 
clearing agent in an import transaction. In this matter, the Pretoria High Court 
heard a dispute between South African Breweries (Pty) Ltd (SAB), SARS and the 
SDL Group CC (SDL). The clearing agent in question was Ocean Light Shipping 
CC (Ocean Light), which forms part of the SDL. 

1	 Case No. 01740/21; 3889/21 and 7772/21, 2022, ZAGPPHC 695 (13 September 2022) heard in the High Court of South Africa, 
Pretoria Division. Find it here

2	 Paragraph 2 of the judgment states that “The goods were cleared in the Port of Durban, South Africa in 139 import transactions. 
Later on, the applicant discovered that the goods were fraudulently cleared by Ocean Light as Traditional African Beer.”

SAB imported Corona Light beer from Mexico. It used Ocean Light’s services 
to clear the goods for import into South Africa. However, SAB subsequently 
discovered that Ocean Light fraudulently2 cleared the goods as traditional 
African beer instead of regular malt beer. The improper clearance resulted in an 
underpayment of duties and VAT. 

As a result of the import transactions, duties and VAT in the amount of ZAR139 
million were not paid to SARS. SARS recovered a significant amount from the 
importer (SAB) through various means, including the set-off of VAT refunds. 
However, SAB did not make further payments toward the amount allegedly due 
to SARS, and as a result, SARS issued a letter of demand to SAB. 

https://www.saflii.org/za/cases/ZAGPPHC/2022/695.html
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For additional information, please contact:

Johnathan B. Fillis
+ 27 11 772 5040  |  johnathan.b.fillis@za.ey.com

Dreyer Swart
+ 27 11 772 4422  |  dreyer.swart@za.ey.com

Sharmila D. Naidoo
+ 27 11 772 3794  |  sharmila.d.naidoo@za.ey.com

SAB argued that SARS should recover the duties and 
VAT from SDL or Ocean Light. According to SAB, 
Ocean Light is a clearing agent licensed by SARS in 
terms of Section 64B of the Customs and Excise Act3 
the Act), and the decision to clear and release goods 
for import was made by SARS. SAB further denied 
that a principal-agent relationship existed between it 
and Ocean Light. SAB argued that SARS accredited 
Ocean Light and that it selected Ocean Light from the 
pool of approved agents. 

SAB claimed that the Act created an “agent-principal” 
relationship between Ocean Light and SARS. 
Furthermore, SAB said Ocean Light is the importer 
in terms of the definitions included in the Act. In light 
hereof, SAB argued that SARS should hold Ocean Light 
liable for the relevant taxes because it had already paid 
all the money due to SARS to Ocean Light.

It was not contested that the incorrect classification 
of the goods resulted from fraud or that Ocean Light 
acted as SAB’s clearing agent.4 

The court considered the prevailing rules of 
interpretation, the general rule of principal-agent 
contract, and Sections 38 and 39 of the Act, which 
deal with the importation of goods and the duties 
imposed on the person entering the imported goods. 

In this case, it was common cause that Ocean Light 
attended to the requirements set out in the Act on 
behalf of SAB. The court recognized that the only role 
SARS had in carrying out these requirements was to 
prescribe the method of importation and obligations. 

The completion of the relevant documents and the 
correctness of such information falls under the 
responsibility of the clearing agent (i.e., Ocean Light). 

The court held that the law did not prohibit SAB from 
clearing its own consignments and that the act of 
using the services of Ocean Light for reward created a 
principal-agent relationship and contract. In addition, 
the payment terms between SAB and Ocean Light 
clearly showed a business relationship that extended 
beyond the general regulation between SARS and 
Ocean Light. 

In applying the law, the court held that SAB did not 
argue against the actual authority it had over Ocean 
Light. The parties’ conduct supported the principle 
of authority, whether ostensible or otherwise. SAB 
was in a position to be the first to discover the fraud 
committed by Ocean Light because, among other 
reasons, SAB was in possession of the documents 
and was privy to certain information. According 
to the court, this proves SAB’s control over Ocean 
Light (arising from a principal-agent relationship 
between them). 

The court found that Ocean Light was SAB’s agent, 
and accordingly, SAB was liable to pay SARS and 
not Ocean Light. Accordingly, the court dismissed 
SAB’s arguments in this matter, and the appeal was 
dismissed with costs.

Implications 
The outcome of this case ousts any misconceptions 
in the industry relating to liability in the context 
of import transactions while setting a noteworthy 
precedent. The Act clearly defines the role of an 

importer and clearing agent, and it also sets out the 
duties and responsibilities of each party in an import 
transaction. Therefore, in such circumstances, SARS 
will look to hold the importer liable for the applicable 
duties and taxes even when a clearing agent 
acted fraudulently.

The case confirms that the importer bears the 
ultimate legal and financial responsibility for 
complying with all customs regulations, including 
paying applicable duties and taxes. While a clearing 
agent plays a crucial role in facilitating the customs 
clearance process on behalf of the importer, the 
clearing agent acts as an intermediary and agent of 
the importer rather than assuming direct liability. 

Actions for business
It is important for businesses to choose a reputable 
and reliable clearing agent to handle their import 
transactions because, ultimately, the importer retains 
the primary liability in import transactions. Therefore, 
the importer should clearly understand their legal 
obligations, actively participate in the import 
process and conduct regular independent customs 
compliance review. 

3	 Act 91 of 1964

4	 Paragraph 9 of the judgment states that “It is not in dispute that the clearance and 
release of goods as African Traditional Beer instead of the correct classification of 
the product was influenced by fraud committed by the agent of the applicant.”

mailto:johnathan.b.fillis%40za.ey.com?subject=
mailto:dreyer.swart%40za.ey.com?subject=
mailto:sharmila.d.naidoo%40za.ey.com?subject=
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EY and the Institute of Export and International 
Trade (IOE&IT) have produced a new report on trade 
technology (TradeTech), exploring the potential 
benefits for businesses of greater digitalization 
of trade.

TradeTech: a pathway for businesses to seize trade 
opportunities explores how technology could be a 
fundamental part of ensuring international trade 
moves away from its existing dependence on paper-
based forms, thus allowing businesses to digitalize 
trade operations. However, from our research, 
businesses often struggle with understanding what 
technologies are available to them and how they can 
integrate them into their existing operations.

What is TradeTech?
The World Economic Forum (WEF) defines TradeTech 
as “a set of technologies and innovations that enable 
global trade to be more efficient, inclusive and 
equitable.” Practically, this could mean something 
as simple as digitalizing a commercial invoice 
or as complex as using blockchain to exchange 
smart contracts.

EY latest thinking looks into the different 
technologies and their benefits, and explores 
practical steps for businesses and governments to 
realize the full benefits of TradeTech. The report 

UK: EY report on TradeTech and the digitalization of trade 

finds varying levels of maturity and complexities 
(and consequently investment levels) when it came 
to technologies and how they could be implemented 
operationally. This should not deter any players 
(including governments or small businesses) from 
thinking about how TradeTech will impact them.

Considering current trends, which were accelerated 
by the COVID-19 pandemic, the UK government’s 
Ecosystem of Trust, which is designed to facilitate 
smoother and efficient border processes, and 
the Electronic Trade Document Bill — it is an 
opportune time for businesses to consider their 
TradeTech strategy.

https://cdn.ymaws.com/www.export.org.uk/resource/resmgr/docs/policy_papers/IOE&IT_report_with_EY_TradeT.pdf
https://cdn.ymaws.com/www.export.org.uk/resource/resmgr/docs/policy_papers/IOE&IT_report_with_EY_TradeT.pdf
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The benefits of TradeTech
While there are real opportunities for businesses to 
use TradeTech to grow, increase productivity and 
improve efficiency (faster, more accurate and secure 
methods of completing and transferring trade data, 
and increased visibility of supply chain information), 
TradeTech will offer significant opportunities for 
SMEs, and it won’t be through the implementation of 
large-scale investments in high-tech solutions. 

One of the major hurdles to SMEs’ growth is difficulty 
with accessing trade finance (instruments used to 
help bridge financial payments to facilitate trade and 
protect the exporting and importing businesses) for 
international trade transactions. TradeTech has the 
capacity to provide faster, validated and real-time 
information for parties involved in a trade finance 
transaction, making it more accessible for SMEs (and 
less risky for lenders).

At the launch of the report in March 2023, 
participants highlighted the importance of ensuring 
that SMEs are not “left behind” as better-capitalized 
businesses take advantage of TradeTech’s benefits.

TradeTech will also contribute to businesses’ net zero 
and sustainability goals. Digitization of documents 
reduces the number of hard copies required and 
the delivery of those to corresponding recipients. 
Integrated certification will help to adhere to 
environmental standards, such as the enforcement 
of sustainability standards relating to due diligence 
and deforestation, for example.

Considerations for businesses
Our report sets out six important steps for 
integrating TradeTech into your business’s 
thinking and leveraging the opportunities it 
can deliver. 

1.		Monitoring the ever-evolving landscape: 
Businesses should understand the constantly 
changing TradeTech space, including 
technological innovation, proposed legislation 
and regulatory changes, and industry trends. 

2.		Integrating TradeTech into digital 
technology strategy: Develop a forward-
looking, long-term strategy with a focus 
on opportunities for TradeTech in your 
business. Key areas of consideration include 
assessments of areas that can be digitalized 
and the types of available technologies.

3.		Future-proofing new systems and processes: 
Consider current and future opportunities 
for TradeTech integration in your system 
and business process design. Not only is this 
a cost-saving measure, but it also reduces 
complexity from switching further down the 
line. This includes making sure there are 
appropriate supporting policies or regulation, 
such as privacy and data retention policies that 
will help with the integration of TradeTech.

4.		Investing in and building capacity: Consider 
capacity in both infrastructure and staffing, 
based on your assessment in step 3. This may 
involve upskilling based on skills gaps, such as 
making your team digitally literate.

5.		Engaging with upstream and downstream 
partners: Involve business partners along 
the length of your supply chain to maximize 
TradeTech’s full maximum potential. Encourage 
them to consider TradeTech in their operations 
and identify synergies with yours. 

6.		Engaging with government: The private sector 
drives TradeTech, but high costs and national 
and international policy environments can 
inhibit uptake. While government is aware of 
the opportunities, consistent engagement with 
government on TradeTech from both national 
(domestic regulatory matters and government 
investment) and international (cross-border 
regulation, governance and standards) 
perspectives are important to ensure the ideal 
operating environment and uptake businesses. 

mailto:sally.jones%40uk.ey.com?subject=
mailto:george.riddell%40uk.ey.com?subject=


Belgium
•	Customs and Excise update 

(21 June 2023)

Dominican Republic
•	Dominican Republic Executive Branch 

enacts law implementing mandatory 
electronic invoicing 
(01 June 2023)

Estonia
•	Significant tax changes in 2024 and 2025 

(17 July 2023)

Ethiopia
•	Ethiopia issues Excise Tax (Amendment) 

Proclamation, 2023 
(14 June 2023)

European Union
•	European Commission proposes reforms 

of EU customs legislation 
(08 June 2023)

•	EU customs reform proposal embraces 
modern approach to e-commerce 
(18 May 2023)

•	European Parliament approves EU 
Emission Trading System reform and new 
EU Carbon Border Adjustment 
Mechanism 
(20 April 2023)

Germany
•	German Federal Administrative Court 

confirms legality of local packaging tax in 
city of Tübingen 
(02 June 2023)

•	Germany to implement Single-Use 
Plastics levy from 2024, extending scope 
to certain fireworks from 2027 
(02 June 2023)

Ghana
•	Ghana’s new laws introduce new taxes 

affecting individuals and businesses 
(26 April 2023)

Global
•	Geostrategic Analysis: July 2023 

(10 July 2023)

Kenya
•	Kenya proposes tax changes under the 

Finance Bill, 2023 
(15 May 2023)

Poland
•	Poland’s implementation of the Single-

Use-Plastics Directive getting closer 
(08 May 2023)

Rwanda
•	Rwanda presents the national budget for 

financial year 2023/24 
(30 June 2023)

Nigeria
•	Highlights of Finance Act 2023 

(14 June 2023)

•	Nigeria — Highlights of the Business 
Facilitation (Miscellaneous 
Provisions) Act 
(25 May 2023)

Saudi Arabia
•	Saudi Arabia announces fourth wave of 

Phase 2 e-invoicing integration 
(02 May 2023)

Spain
•	Obligation to submit the plastic 

packaging tax ledgers by the end of July 
2023; Spanish Tax Authority clarifies 
interpretative issues 
(13 July 2023)

Tanzania
•	Tanzanian Finance Act, 2023 analysis 

(13 July 2023)

Uganda
•	Uganda issues Tax Amendment Bills 

for 2023 
(02 May 2023)	

United Arab Emirates
•	Dubai Customs amends the grace period 

for Customs declaration submission 
(01 May 2023)

United Kingdom
•	UK Government announces new 

‘Developing Countries Trading Scheme’ 
(22 June 2023)

•	UK/Australia and New Zealand Free 
Trade Agreements enter into force 
(31 May 2023)

•	UK concludes negotiations to join 
Comprehensive and Progressive 
Agreement for Trans-Pacific Partnership 
(06 April 2023)

Tax alerts
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https://www.ey.com/en_be/tax/tax-alerts/2023/monthly-customs-and-excise-update-june-2023?mkt_tok=NTIwLVJYUC0wMDMAAAGMgbxtNRjYGLRvres3YnPk0XmDUz1xHqHK6wLZpHbXDekU01Q3t3mYojcqV-WgtmGY5Ht-yPuBRjp3fyd6HhgTTT6GjZEKN1R97NG9RvUxSy4E_-R1VQ
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Global trade on ey.com
While indirect tax is a part of everyday 
life in most countries, the rise of new 
technologies and expanding global trade 
adds additional layers of complexity. Learn 
what EY can do for you, connect with us or 
read our latest thinking.

Brexit: read our latest analysis
As Brexit uncertainty continues, read 
our latest analysis and probabilities 
and consider how to manage the 
impact and prepare your business.

Global Tax News Update
With the global EY organization’s Tax 
News Update: Global Edition (GTNU) 
subscription service, you’ll enjoy 
access to the same updates that are 
distributed each day within the EY Tax 
practice. Choose the topical updates 
you want to receive across all areas of 
tax (corporate, indirect, and personal), 
the jurisdictions you are interested in, 
and on a schedule that’s right for you.

Worldwide VAT, GST and  
Sales Tax Guide 2023
Outlining value-added tax (VAT) systems in 
149 jurisdictions, the 2023 edition of our 
annual reference book, Worldwide VAT, 
GST and Sales Tax Guide, is now available 
in an interactive map format (as well as to 
download as a pdf).

EY Green Tax Tracker
Keep pace with sustainability 
incentives, carbon regimes and 
environmental taxes.

TradeFlash

Our TradeFlash newsletter provides a 
roundup of the latest developments in 
global trade around the world.

Find out more

Find out more Find out more

Find out moreFind out more
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Additional resources
Subscribe to receive future  
editions of TradeWatch

Click here

https://globaltaxnews.ey.com/Register/Register.aspx
https://globaltaxnews.ey.com/Register/Register.aspx
https://www.ey.com/en_gl/global-trade
https://www.ey.com/en_gl/tax-guides/worldwide-vat-gst-and-sales-tax-guide
https://www.ey.com/en_gl/brexit-and-financial-services
https://www.ey.com/en_gl/tax-guides/keeping-pace-with-sustainability-incentives-carbon-regimes-and-environmental-taxes
https://globaltaxnews.ey.com/Register/Register.aspx
https://globaltaxnews.ey.com/news/2022-5177-ey-tradeflash-issue-1-february-2022-edition-now-available?msclkid=03c5e969b04e11ec8da604cd87b6aff1
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Global Trade contacts

Global Editorial Board

Yoichi Ohira 
EY Japan Indirect 
Tax Leader

Walter de Wit 
EY Netherlands 
Global Trade 
Partner

Sally Jones 
EY UK Trade 
Strategy and 
Brexit Leader

Martijn 
Schippers 
EY Netherlands, 
Indirect Taxation 
and Global Trade

Jeroen Scholten 
Global Leader of 
EY Global Trade 
practice

Lynlee Brown  
EY Americas  
Global Trade 
Partner

William 
Methenitis  
TradeWatch 
Editor

Michael 
Leightman  
EY Americas  
Global Trade  
Partner

Ian Craig 
EY Latin America 
South Global 
Trade Leader

Rocio Mejia 
EY Latin America 
North Global 
Trade Leader

Paul Smith 
EY Oceania 
Global Trade 
Leader

Richard Albert 
EY Germany 
Global Trade 
Leader 

Jef d’Hollander  
EY Belgium 
Global Trade

Carolina Palma  
EY Costa Rica 
Global Trade 
Leader 
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Global and Editorial 
contacts

Contacts

Americas Asia-Pacific

Global Trade contacts by country

Argentina
Sergio Stepanenko  
+ 54 11 4318 1648
Brazil
Ian Craig  
+ 55 21 32637362
Fernando Fagiani  
+ 55 11 2573 6913
Cesar Finotti  
+ 55 11 2573 6465
Canada
Sylvain Golsse  
+ 1 4169 325165
The Caribbean
Rose Boevé  
+ 599 0 430 5076
Colombia
Gustavo Lorenzo  
+ 57 14847225
Costa Rica
Carolina Palma  
+ 506 2459 9727
Mexico
Karla Cardenas  
+ 52 664 681 7844
Roberto Chapa  
+ 52 818 152 1853
Rocio Mejia  
+ 52 555 283 8672
Jorge Nasif  
+ 52 551 101 7327

Peru
Giancarlo Riva  
+ 51 1411 4448
United States
Doug Bell  
+ 1 202 327 7455

Jay Bezek  
+ 1 704 331 1975
Lynlee Brown  
+ 1 858 535 7357
Sergio Fontenelle  
+ 1 212 466 9780
Nathan Gollaher  
+ 1 312 879 2055
Michael Heldebrand  
+ 1 408 947 6820
Michael Leightman  
+ 1 713 750 1335
Sharon Martin  
+ 1 312 879 4837
Bill Methenitis  
+ 1 214 969 8585
Bryan Schillinger  
+ 1 713 750 5209
Prentice Wells  
+ 1 408 947 5438
Shane Williams  
+ 1 713 751 5715

Australia
Luke Branson  
+ 61 3 9288 8369

Kylie Norman  
+ 61 2 9248 4765
China Mainland
Lynette Dong  
+ 86 21 2228 4107

Yao Lu  
+ 86 139 1015 1448

Shubhendu Misra  
+ 852 9664 0842

Bryan Tang  
+ 86 21 2228 2294

Hong Li Wang  
+ 86 10 5815 2307

Tina GY Zhang  
+ 86 10 58152197
Japan
Yumi Haraoka  
+ 81 3 3506 2110

Yoichi Ohira  
+ 81 3 3506 2110

Korea (South)
Dongo Park  
+ 82 23 787 4337
Malaysia
Jalbir Singh Riar  
+ 60 3749 58329
New Zealand
Paul Smith  
+ 64 9 348 8409
Phillipines
Lucil Vicerra  
+ 63 288 948 115
Singapore
Donald Thomson  
+ 65 6309 8636
Taiwan
Vivian Wu  
+ 886 2 2728 8833
Thailand
William Chea  
+ 662 264 9090
Vietnam
Anh Tuan Thach  
+ 84 28 3629 7366

Europe, Middle East, 
India and Africa contacts
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Americas and 
Asia-Pacific contacts

Albania, Bulgaria, Kosovo  
and North Macedonia 

Milen Raikov  
+ 359 2 8177 155
Austria
Theresa Arlt  
+ 43 1 211 70 1102
Belgium
Antoine De Donder  
+ 32 2 749 36 90

Erwin De Vos  
+ 32 2 774 93 75

Jef d’Hollander  
+ 32 4 851 58 852

Christina Horckmans  
+ 32 2 774 93 22

Philippe Lesage  
+ 32 2 774 92 69

Kristof Verbist  
+ 32 2 774 90 86

Keshia Wagner  
+ 33 6 61 08 49 83
Denmark
Anne-Mette Høiriis  
+ 45 51582559

France
Nadine Grenouilleau  
+ 33 1 46 93 84 28

Marguerite Trzaska  
+ 33 1 46 93 84 32
Germany
Rafik Ahmad  
+ 49 6196 996 22586

Richard J Albert  
+ 49 211 9352 17756

Robert Boehm  
+ 49 211 9352 10529

Nadin Nottekämper  
+ 49 211 9352 26138

Frank-Peter Ziegler  
+ 49 6196 996 14649
Greece
Nicoleta Merkouri  
+ 30 697 3773203
Hungary
Aron Nagy  
+ 36 1 451 8636

India
Sourabh Jain  
+ 91 98 1800 9094

Krishna Kanth Kotagiri  
+ 91 99 6388 4466

Suresh Nair  
+ 91 22 6192 2004

Agneshwar Sen  
+ 91 98 11167838
Ireland
Ciarán Behan  
+ 353 1 2211445

Neil Byrne  
+ 353 1 2212370

Colin Doolin  
+ 353 1 2212949
Italy
Alessandra Di Salvo  
+ 39 335 7361484
Kenya/rest of Africa
Hadijah Nannyomo  
+ 254 20 2886000
Middle East and North Africa
Pascal Cange  
+ 971 4 3129330

Ramy Rass  
+ 971 4 7010900

Netherlands
Walter de Wit  
+ 31 88 407 1390

Caspar Jansen  
+ 31 88 407 1441

Bastiaan Kats  
+ 31 88 40 73806

Martijn Schippers  
+ 31 88 407 9160

Jeroen Scholten  
+ 31 88 407 1009
Norway
Øystein Arff Gulseth  
+ 47 982 06 387

Narve Løvø  
+ 47 982 06 238
Poland
Slawomir Czajka  
+ 48 71 711 88 93
Spain
Pedro Gonzalez-Gaggero  
+ 34 954 665 246
South Africa/rest of Africa
Johnathan B Fillis  
+ 27 11 772 5040

Sweden
Zoran Dimoski  
+ 46 8 52059260
Switzerland
Ashish Sinha  
+ 41 58 286 5906
Turkey
Sercan Bahadir  
+ 90 212 408 53 41

Yakup Gunes  
+ 90 212 408 58 38

Sedat Tasdemir  
+ 90 212 408 52 57
United Kingdom
Onelia Angelosanto  
+ 44 161 234 0508

Marc Bunch  
+ 44 20 7980 0298

Penelope Isbecque  
+ 44 113 298 2447

Sally Jones  
+ 44 20 7951 7728

George Riddell  
+ 44 20 7951 9741

Contacts

Europe, Middle East, India and Africa

Global Trade contacts by country continued

Global and Editorial 
contacts
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